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The Social Prediction Dynamic: What's kept our Minds Active over Millennia? 

The complexity of social life involves not only predicting others, but also
how the object of prediction responds to the prospect of being figured out.
The latter to my knowledge has not been considered in social perception and
related work, which usually assumes that people are "good enough" at
assessing others' mental states, desires, and intentions. With this as a
backdrop, it is interesting to note, though, that social scientists often
lament that human behavior is less predictable than the topics studied by
the "harder" sciences, ostensibly because many factors go into determining
why people do the things they do. In new theoretical and empirical work we
put forth a model aimed at resolving this tension by showing that whether or
not people are predictable depends on the situations they find themselves
in, with uncertain and contentious social circumstances elevating, and
cooperative circumstances relaxing, the inclination to be unpredictable. The
analysis has many implications for psychology in general, including work on
disclosure, psychotherapy, basic research methodology including attitude
assessment and measurement, work on self-perception, and so on. Basically,
when dealing with people many times we are dealing with moving targets. We
do not eschew this aspect of human behavior but suggest that one way to
understand and predict humans is by actually appreciating that many times
they have little interest in being sized up (e.g., by curious social
scientists).


